
2010 Irrigated Crop Production Update
Conference – New Way Irrigation Ltd

Dave Gross – Sales Manager 



Page 2Corner Marketing Plan Page 22010 Fall Sales Seminars

Watertronics History

Watertronics is a Hartland, Wisconsin based company with 80 employees

In 1987, began manufacturing of and marketing packaged pump stations. 

Watertronics manufactures engineered‐to‐order packaged water 
pumping systems for the golf, landscape, municipal/commercial and 
agricultural markets
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Watertronics Product Offering

Vertical Turbine Pump Stations

Centrifugal Pump Stations 

Control Panels

Pump Telemetry

Custom Pumping applications
Engineered solutions that create most efficient means of operation

Multiple pump and control configurations and options

Complete pre install testing and operation
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Vertical Turbine Stations w/o enclosure
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Vertical Turbine Stations with wet well

WET
WELL
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Vertical Turbine Station Applications and Benefits

Surface water applications such as pond, 
reservoir, or river

Vertical Turbine pumps offer efficient 
operation and maintenance

Do not need to prime

Pump station can be set up with optional 
enclosure
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Horizontal Centrifugal Pump Stations 
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Centrifugal Applications and Benefits

Surface water lift stations or pressure booster 
applications

Good efficiency with compact footprint

Easy to inspect pump element

Needs to be primed
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Centrifugal Suction Lift Pump Station from 
reservoir
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Centrifugal Pressure Booster Station
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Complete Pump Station with Composite Enclosure
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Composite Structure Option Benefits

Corrosion Free structure for extended life –
Will not rust or rot

Superior Impact Resistance

Minimize noise of pumps with sound 
attenuation
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Variable Frequency Drive (VFD) Control Panels 



Page 14Corner Marketing Plan Page 142010 Fall Sales Seminars

Pump Control Panel benefits

Graphical Virtual Vision III User Interface displays:

o Flow and pressure

o Pump and alarm status

o Adjustable system pressure set point lowers energy costs

o Adjustable flushing cycles

Variable Frequency Drive (VFD) control available

UL listed NEMA 4 control panel

Optional sensors for monitoring flow, pressure, and water levels
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Watervision Pump Telemetry
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Pump Telemetry Applications and Benefits

Watertronics Watervision(tm) software package provides 
remote control and monitoring of pump stations

View pump stations, maintenance, alarms, and pumping 
trends from your PC.

Time and labor savings

Integration with FieldNET
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Market Segment

Customers who are moving water from a source to a pivot

o Pipeline, river / surface water stations

o Booster stations

o Pump with VFD applications – single or three phase or engine conversion to VFD

Growers who are linking multiple water sources / pumps with multiple pivots 

o Take advantage of system automation – system operates at maximum efficiency, time and labor 
savings

o Capitalize on benefits of telemetry – time and labor savings

o Larger benefits in energy savings

o Safety monitoring of entire water delivery system

Fit for smaller growers who are using less sophisticated or complex pumping systems, but 
will still benefit from energy, time or simplicity opportunities created by the system
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Competitive Advantage

We will offer the industries first and only integrated pumping control and 
irrigation system, joined by common software controls that allow for efficient and 
automated operation

o Water demand driven by the pivot(s)

o Pumps automatically managed to provide water through the most efficient means

New Way Solution Competition

Each pump system is wet well tested prior to shipment 
for improved quality System built on site as components arrives on-site

Complete system that has been designed to work 
together

Built on together components from various suppliers

Full demand-driven integration of pivots & pump 
network that allows for automated operation

Time frame building unit length

Single, common source for system setup, training, and 
support

Multiple sources for support making system setup or 
troubleshooting time consuming and expensive

Integrated safety and security alerts to shut down 
pumps and / or pivots when there is a system issue

Limited communication between components may 
prevent system wide alerts
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Initial System Startup

Each pump station system arrives on 
a skid, fully assembled and ready for 
placement on a concrete pad or 
other mounting structure

Defined pre‐start checklists for each 
product line

o what to do when the system arrives 
on‐site, before attempting to start 
system

Structured start up documents for 
each product line

o what to do when the system is 
installed to ensure safe and reliable 
system initialization

Pump Support Network service 
provider arrives on‐site to perform 
startup tasks
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Initial System Startup

Pump Service Network (PSN)

PSN is the national network of trained service partners 
providing service for Watertronics pump stations and all 
other brands of pump stations regardless of 
configuration, age or brand

o Setup an startup coordination

o Technical phone support for customers and service 
providers

o After market parts sales and ordering one stop

o Complete check list of start up and master book of station  
provided to customer includes: manual, CAD drawings; 
Back of VFD programs
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Stardust Dairy Project—Ready to Ship
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Stardust Dairy Project—Control Panel
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Stardust Dairy Project— Installed
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Stardust Dairy Project

Performance:  600 GPM at 60 PSI

Drawing from 3 different ponds

Advantage:  One power line to station

Floating HDPE suction lines with 180 degree          
flexible hose connection at shore

Electric vacuum pump to prime suction line
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Stardust Dairy Project‐‐Installed



Page 26Corner Marketing Plan Page 262010 Fall Sales Seminars

Stardust Dairy Project—Pond #1
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Stardust Dairy Project—Pond #2
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A. J. Ochoa Phase I Pump Station:

1. Vertical Turbine Station over Wet Well

2. 480 volt 3 phase incoming power available

3. Splitter manifold on discharge to 4 pivots

4. EBV’s for flow efficiency, VFD back‐up, etc.

5. 6600 GPM at 135 TDH performance

6. Pressure maintenance pump

7. Pressure regulation

8. Variable Frequency Drive (VFD) control panel

9. Watervision control monitoring

10. Ready for future FieldNet Enterprise control package

11. Sun Shade canopy
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Test Process

Each Pump Station is Wet Cell Tested on a 60,000 Gallon 
test pit to meet your pumping needs.



Page 30Corner Marketing Plan Page 302010 Fall Sales Seminars

A. J. Ochoa Phase I, Field Site Photos:
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A.J. Ochoa Phase I Field Set:
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A.J. Ochoa Phase I Field Set:
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A. J. Ochoa Phase I Field Operational:
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A.J. Ochoa Phase I Field Operational:
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A.J. Ochoa Phase I Field Operational:
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Success of First Phase has led to repeat sales

Phase II Sales Includes: 19 pivots, 4 Pump Stations
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Lindsay’s Irrigation Solutions
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Pivots Improve Irrigation Efficiencies

Apply correct amount of water 
when needed

Pivots save labor and efficiently 
apply water

Simple to operate

Powerful money savings options 
such as, FieldNET

Boss, Vision, or Basic
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Technology Product Portfolio

Remote Controls

Center Pivot Controls

Precision Application
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SMART TECHNOLOGY WITH 
MECHANIZED IRRIGATION

Manage all your pivots from the Internet or your cell phone.

• Simple 

• Reduce rising fuel and labor costs 
• Improve productivity
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Varied Crops

Wheat
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Varied Crops

Potatoes

Alfalfa
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Laterals
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Field Net Presents
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FieldNET Case Study

• Time Savings of 75%

• 75% reduction in 
vehicle fuel usage
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FieldNETFieldNET…….the easy way to manage your irrigation.the easy way to manage your irrigation

A breakthrough in irrigation management.
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FieldNET Product Options
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How FieldNET Works.
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Irrigation System Monitoring 
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Irrigation System Monitoring 
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Irrigation System Monitoring 
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Irrigation System Monitoring 
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Irrigation System Monitoring 
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Irrigation System Monitoring 
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Watertronics Pump Stations

Complete integrated pump 
station to maintain consistent 
water delivery

Precision variable Frequency 
Drives for energy savings

Each pump station engineered to 
specific field needs

Factory tested to ensure superior 
quality

Continuous surge‐free pressure 
regulation for longer system life

Horizontal and vertical pump 
stations available
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Watertronics Pump Stations
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Integrated Solutions
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Reduce Total Cost

• FieldNET
⁻ Remote monitoring and control – reduced drive times, fuel, irrigation labor, scheduling
⁻ Proactive monitoring alerts – know about problems before they become costly
⁻ Water and chemical usage reports

• Water Use
⁻ Increase monitoring and efficiencies

• Energy Use ‐Watertronics/pumping
⁻ Precision energy efficiency Variable Frequency Drive 

provides immediate energy savings
⁻ Simple monitoring and control
⁻ Continuous surge‐free pressure regulation for enhanced 

efficiencies

• Cost of ownership and operation
⁻ Energy efficiency
⁻ Costs of operation / labor
⁻ Risk management
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Thank you for your interest and support

New Way Irrigation

Dave Gross, Sales Manager


